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Össur, Reykjavik, Iceland, reported that its third 
quarter 2012 sales were US $99 million com-
pared to US $101 million in the third quarter 
of 2011. Sales continue to be affected by a slow-
down in prosthetics sales in the United States 
due to ongoing audits by Recovery Audit Con-
tractors. Overall sales growth in bracing and 
supports increased 3 percent while prosthet-

ics sales did not increase, both measured in Icelandic Kroner. 
Regionally, Asia realized 24 percent sales growth, measured in 
Icelandic Kronur.

Össur said that despite the change in the product mix and 
slow sales, the gross margin remains stable, demonstrating the 
success of the manufacturing in Mexico and other lean initia-
tives within manufacturing and operations. Gross profit was 
US $62 million or 63 percent of sales and net profit was US 
$9.887 million or 10 percent of sales, both the same corre-
sponding ratio as in the third quarter of 2011.

Earnings before interest, taxes, depreciation, and amortiza-
tion (EBITDA) amounted to US $18 million, or19 percent of 
sales, down from 20 percent in the third quarter of 2011.

The company has revised sales growth from an expected  
4–6 percent earlier in the year to 2–3 percent and EBITDA 
from 20–21 percent to 18–19 percent.
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Hanger Announces 3Q 2012 ResultsÖssur Reports 3Q 2012 Results
Hanger, Austin, Texas, announced 
net sales of $243.5 million for the 
quarter ended September 30, 2012, 

an increase of $8.2 million, or 3.5 percent, from $235.3 mil-
lion for the third quarter of 2011. The $8.2 million, or 3.5 
percent, increase in net sales for the third quarter of 2012 
was the result of a $7.7 million, or 4 percent, increase from 
its patient care services segment, comprising a $1.9 million, 
or 1 percent, increase in same-center sales and a $5.8 mil-
lion increase from acquired entities; a $0.9 million, or 3.5 
percent, increase in sales in the distribution segment; and a 
$0.4 million decrease in the therapeutic solutions segment.

Net sales for the nine months ended September 30, 2012, 
increased $42.9 million, or 6.4 percent, to $713.4 million 
from $670.5 million in 2011. The sales increase was driven 
by a $21.2 million, or 3.9 percent, increase in same-center 
sales in the patient care services segment; a $17.3 million 
increase from acquired entities; a $5.5 million, or 7.3 per-
cent, increase in sales in the distribution segment; and a 
$1.1 million decrease in the therapeutic solutions segment.

The company’s cash flow from operations increased 
$23.8 million to $59 million during the nine months ended 
September 30, 2012, compared to $35.2 million in 2011. As 
of September 30, 2012, the company had $155.1 million in 
total liquidity, which included $55.6 million of cash and 
$99.5 million available under its revolving credit facility, 
net of $0.5 million in letters of credit.

Hanger expects full year revenues between $970–990 and 
diluted EPS between $1.75 and $1.79 for the year; it expects 
to generate cash flow from operations between $70–80 mil-
lion in 2012 and to invest $35–45 million in capital addi-
tions. Through October 2012, Hanger said it has closed 
16 O&P acquisitions with facilities in 15 different states 
totaling about $35.6 million in annualized revenue, which 
exceeds its previously announced goal of $20 million in 
total annualized revenue.

In other Hanger news, the company was named as one 
of the 100 Best Small Companies in American by Forbes, 
and ranked fifth within the category Best Small Companies 
Hiring in the U.S. The annual Forbes rankings are based on 
earnings growth, sales growth, and return on equity in the 
past 12 months and over five years. Companies must have 
been publicly traded for at least one year, earn annual rev-
enue between $5 million and $1 billion, and have a stock 
price no lower than $5 a share.

Vanderbilt Exoskeleton Licensed for Commercialization
Vanderbilt University, Nashville, Tennessee, has announced that it has 
signed an exclusive licensing agreement with global motion and control tech-
nologies corporation Parker Hannifin, headquartered in Cleveland, Ohio, for the 
company to develop, manufacture, and sell a commercial version of the Vander-
bilt exoskeleton. A commercial launch of the exoskeleton is slated for 2014.


