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John Huster, BOCP
John Huster, BOCP, and co-owner of PSL Fabrication, Fulton, Missouri, became interested in the O&P 
profession through his mother, who was working for a patient care facility about the same time 
he was finishing college. He says it looked like interesting work so he started “bending metal” at 
PSL and became an orthotic technician in 1995. He eventually worked his way into a management 
position, purchasing the business with PSL co-owner, Mike Verhoff in 2001. As he progressed in 
O&P, however, Huster found his true calling in prosthetics and earned his prosthetics certification 
in September 2012. Today he practices in the patient care facility that Verhoff purchased in 2011. 
Huster says that being an owner and manager of a fabrication facility and a certified prosthetist gives 
him a unique perspective that brings a technical point of view to his clinical work and a clinical 
point of view to his technical work.

1. What has motivated or inspired you in your life 
and/or professional pursuits? 

My mentor was Jim Verhoff, Mike’s father. He helped me a tre-
mendous amount. Being an amputee himself, Jim taught me 
never to give up and to keep striving to reach my goals even if 
I thought I was comfortable where I was at. We purchased PSL 
from Jim in 2001, and Verhoff purchased the patient care facility, 
Jim Verhoff & Associates, in 2011, from him as well. 

2. What emerging trends or exciting advances do 
you see for your field?

I am excited about accreditation coming to the fabrication side 
of the business. It will bring validity and standardization, which 
are vital to the professionalism of the field. PSL’s primary goal 
in the next year is to become one of the first accredited central 
fabrication facilities.

3. What do you see in the future for O&P?
It will be a challenging environment, but there are a lot 

of very good innovative ideas in the pipeline. O&P will become 
much more efficient, which will evolve the business model into 
one that will be sustainable for years to come.

4. What advice would you give to someone just 
entering the O&P profession?

Don’t try to be everything to everybody. Find your niche and 
become as knowledgeable and efficient in that area as you can. 
Mike and I found out early in our careers that you cannot be 
efficient working with every type of device that the profession 
offers. So we found the areas we were the best at and just kept 
working to improve on them.

5. What is your approach to patient care?
I make sure that patients walk out with more understanding 

of the process and excitement about their re-acquired abilities. 
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Tell Your Story to The O&P EDGE
OO Would you like to be featured in a future “Face to 

Face” or recommend a fellow practitioner?
OO Do you have an “unbelievable-but-true” reimburse-

ment story?
OO Do you have a patient whom you would like to  

nominate for inclusion in Today’s Consumer?
If so, we’d like to hear from you. Send your stories  

or nominations to editor@opedge.com

Regional scientific symposium

PrimeFare 
West2013

PrimeFare West 2013 Offers a Scientific Symposium with 
Hands-On Exposure for Maximum Learning Experiences
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Contact PrimeCare for details or registration:
1-888-388-5243 • www.primecareop.com

n 12 Hours of CEU Credits in Prosthetics
n 16 Hours of CEU Credits in Orthotics 
n 12 Hours of CEU Credits in Pedorthics 
n 6.75 Hours of CEU Credits in Administration
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 BiOM Personal Bionics Pre-Certification Course 
• Space is limited to 15 attendees so register now!
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