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Mentor to Many

amputees

Through the years, many practitioners were fortunate to work with and learn from Al.
He was a mentor to many, including his son, Ted, who became a certiﬁed prosthetist
30 years after his father and continues to run the business his father began, now called
Muilenburg Prosthetics and Orthotics.
Alvin Muilenburg’s legacy of caring, commitment, and education lives on. Upon
learning of Al’s passing, fellow prosthetists and others commented that Al was “a true
gentleman, a teacher, and an absolutely wonderful role model. He was one about whom
a person could never say a disparaging word.”
A true giant in the profession, Al will certainly be missed.
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Remembrances can be given to the Houston Shriners Hospital for Children, Attn: Donations Administration, 6977
Main Street, Houston, Texas 77030; 713.797.1616.
Compiled by Ron Sonntag Public Relations and Muilenburg Prosthetics and Orthotics.

just those who deserve the best.

superior
comfort
along with proven reliability.
Our partial feet are not for everybody,

Suction fit, lace up, zipper, AFO,
and boot styles available

Jim Smith Sales Becomes Smith Global, Hires Finley

Developed by
an amputee.
Crafted by experienced
technicians.
Custom manufactured
for an intimate fit.

Finley may be contacted directly on his cell phone: 573.216.8429.
For contact information for all members of the Smith Global sales staﬀ, visit www.oandp.com/edge for the
extended version of this industry insight or www.jimsmithsales.com
www.oandp.com/edge
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C

hanges are afoot at Jim Smith Sales Inc., Laurie, Missouri. The company has a
new image: Smith Global, the company announced recently.
“Jim Smith Sales Inc. is poised and excited about
the future,” said Kyle Smith, vice president of sales. “To
prepare for these exciting times, we are evaluating every
aspect of our business to ensure we are prepared both
internally and externally.”
The company is taking a different approach to products in two arenas, Smith
explained. These are: 1) to assist customers with prosthetic enhancement products;
and 2) to assist customers with daily life-activity enhancement products to help them
build relationships with patients.
Smith explained that his responsibilities involve guiding, analyzing, and ensuring
that both the outside and inside sales forces and service efforts surpass customer
expectations. To focus more on these tasks, Smith will no longer be managing a
territory.
Stuart Finley has joined the sales team and is responsible for sales in Oklahoma,
Texas, New Mexico, and Colorado, the company announced.
“Stuart brings a successful sales and service experience background,” Smith said,
noting that Finley has recently worked in the podiatry industry. “I will be working with
Stuart during this transition,” Smith continued.
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